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Searching for success in life? Trying to get a better job, increase your finances, and improve relationships?   
 
God releases all of these things in response to us discovering and fulfilling our divinely ordained life purpose.  This is 
true success. Any other definition of success will only lead to frustration.   
 
Note Jesus’ definition of success.  When praying to the Father at the end of his life, Jesus said: “I have brought you 
glory on earth by completing the work you gave me to do.”  John 17:4 [NIV]   
 
Therefore success is discovering and fulfilling the specific will of God for your life – doing what you were created 
to do.  
 
Get the tools that will help you most quickly and effectively discover and fulfill your divinely ordained life purpose. 

 
 
 

 

 Discover Your Life Purpose  Fulfill Your Life Purpose  

Unclear 
about your 

life 
purpose? 

 

Attend the 
Strategic 

Life 
Alignment 

(SLA) 
Seminar 

 
 

Discover 
your life 
purpose.  

 

Fulfill your life 
purpose: join 
organizations 
that practice 
the Beyond 

Babel Model. 

 

Success: 
Life Purpose 

Fulfilled 

Equipping Tools to Help You on Your Journey to Success – Doing What You Were Created to Do 
(available at http://StrategiesWork.com) 

  

SLA Audio products 
SLA Alumni Events 

 Blocks 
 Calling 
 Character 
 Capability 
 Commissioning 

 Advisors and life purpose 

  

Book: Beyond Babel 
 
Beyond Babel  Audio Products 

 Overview of Beyond Babel Model 
 Keys to Starting a Successful Business 
 Biblical Worldview of Business 
 Biblical Worldview of Investing 
 Kingdom Management 
 Financial Management 
 Case Study: Honoring God in the Workplace 
 Hiring, Reviewing, Promoting, and Releasing 
 Building Equally Yoked Leadership Teams 
 The Power of Being Strategic 
 Executional Excellence Part I & II 

 Customer Validation 


